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Forward-looking statements

This presentation includes forward-looking statements. Forward-looking statements generally can be identified by the use
of forward-looking terminology such as “may”, “will”, “expect”, “intend”, “anticipate”, “plan”, “foresee”, “believe” or
“continue” or the negatives of these terms or variations of them or similar terminology. By their nature, forward-looking
statements require Bombardier Inc. (the “Corporation”) to make assumptions and are subject to important known and
unknown risks and uncertainties, which may cause the Corporation’s actual results in future periods to differ materially
from forecasted results. While the Corporation considers its assumptions to be reasonable and appropriate based on
current information available, there is a risk that they may not be accurate. For additional information with respect to the
assumptions underlying the forward-looking statements made in this presentation, please refer to the respective sections
of the Corporation’s aerospace segment (“Aerospace”) and the Corporation’s transportation segment (“Transportation”) in
the FO8 MD&A.

Certain factors that could cause actual results to differ materially from those anticipated in the forward-looking
statements, include risks associated with general economic conditions, risks associated with the Corporation’s business
environment (such as the financial condition of the airline industry, government policies and priorities and competition
from other businesses), operational risks (such as regulatory risks and dependence on key personnel, risks associated
with doing business with partners, risks involved with developing new products and services, warranty and casualty claim
losses, legal risks from legal proceedings, risks relating to the Corporation’s dependence on certain key customers and
key suppliers, risks resulting from fixed-term commitments, human resource risk, and environmental risk), financing risks
(such as risks resulting from reliance on government support, risks relating to financing support provided on behalf of
certain customers, risks relating to liquidity and access to capital markets, risks relating to the terms of certain restrictive
debt covenants and market risks (including currency, interest rate and commodity pricing risk) — see the Risks and
Uncertainties section in the FO8 MD&A. Readers are cautioned that the foregoing list of factors that may affect future
growth, results and performance is not exhaustive and undue reliance should not be placed on forward-looking
statements. The forward-looking statements set forth herein reflect the Corporation’s expectations as at the date of this
presentation and are subject to change after such date. Unless otherwise required by applicable securities laws, the
Corporation expressly disclaims any intention, and assumes no obligation to update or revise any forward-looking
statements, whether as a result of new information, future events or otherwise.

All monetary amounts are expressed in US$ unless otherwise indicated
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Bombardier Aerospace has continued to improve

Bombardier =Continue to deliver strong financials
Aerospace =Well positioned in current market environment
(Guy C. Hachey) =Focus is on flawless execution
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Bombardier Aerospace continued to deliver strong
financial results in fiscal year 2009

BOMBARDIER AEROSPACE FINANCIAL RESULTS (as of July 31st, 2008)

REVENUES EBIT FREE CASH FLOW
US$, FY06 - YTD FY09 US$, % of Revenues, FY06 - YTD FY09 US$, FY06 - YTD FY09
O Other @ 9.1%
O Senvices@ 5.8%

O Commercial Aircraft
B Business Aircraft

$1.08
g1 $8.3B
o $1.08 $1.58
$1.28 $1.38

$2.5B ®

3
$4.9B

$2.78 A 50485

FYO6 FYO7 FY08 YTD FYO06 FYO7 FYO08 YTD FY06 FYO7 FYO08 YTD
FYO09 FYO09 FY09

(1) Other includes primarily other manufacturing (eg, Amphibious, sub-contract) and pre-owned aircraft sales

(2) Services include Services (ie, non-manufacturing) and Flexjet service revenues

(3) Sum does not equal $4.9B because of rounding calculations BOMBAHDIEH
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Bombardier Aerospace second quarter financial results
show strong performance

$US million Three months Three months ended Six months ended Six months ended
ended July 31, 2008 July 31, 2007 July 31, 2008 July 31, 2007
Revenues
Business Aircraft 1,032 2,121
Commercial Aircraft 551 1,089
Other 627 1,260
Total 2,210 4,896 4,470
EBIT 133 6.0% 444 9.1% 245 5.5%
Depreciation 105 103 210 207
EBITDA 343 13.6% 236 10.7% 654 13.4% 452 10.1%
Reduction in 67 3.0% 136 3.0%

EOAPC*

EBITDA before o . . con 1300
reduction in EOAPC* 543 15.6% 303 13.7% 654 13.4% 2%

* Excess Over Average Production Cost BOMBAHDIEE



Continued strong order intake in FY09 has maintained
the aircraft order backlog to a high level of US$ 26.1B

BOMBARDIER AEROSPACE ORDER BACKLOG AND BOOK-TO-BILL RATIO
Order backlog in US$ Billions (January 31, 2004 — July 31%t, 2008)

1.9

US$ 30B

H Order Backlog 1.8

Book-To-Bill Ratio

US$ 25B

US$ 20B

US$ 15B

US$ 26.1B

US$ 22.7B
US$ 10B

US$ 13.2B

LRl US$ 10.9B B Uss 10.28 f US$ 10.7B

US$ 0B
Jan-04 Jan-05 Jan-06 Jan-07 Jan-08 Jul-08
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Bombardier Aerospace has greatly improved its profitability
during the last two fiscal years

BOMBARDIER AEROSPACE EBIT MARGIN
%, Q1 FYO7 - Q2 FY09
10% -

14.5% Compound Quarterly Growth Rate

e m e e e e e e e e e e e e e e e e e e e e e e e e e e e e - = = »

9% A

8% -

1% A

6% -

5% -

4% A

3% -

2% A
2.3%

1% -

O% T T T T T T T T T 1
Q1FY07 Q2FY07 Q3FY07 Q4FY07 Q1FY08 Q2FY08 Q3FY08 Q4 FY08 Q1FY09 Q2FY09
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The financial market turmoil has impacted capital markets

around the world

Dow Jones Composite Index
Jan02/08 — Oct 3/08

JAN 02 OCT 3

Toronto Stock Exchange
Jan02/08 — Oct 3/08

JAN 02 OCT 3

London Stock Exchange
Jan02/08 — Oct 3/08

JAN 02 OCT 3

Hong Kong — Hang Seng Index
Jan02/08 — Oct 3/08

JAN 02 OCT 3

India — National stock exchange
Jan02/08 — Oct 3/08

JAN 01 OCT 3

Russia —Stock exchange
Jan02/08 — Oct 3/08

JAN 09 OCT 3

Footnote: All values taken as a percent of the first trading day of January 2008

Source: Bloomberg

BOMBARDIER
8



Bombardier will continue to monitor closely changes in
market conditions and take necessary actions

= New aircraft orders

= Order cancellations

= Book-to-Bill ratio

* Pre-owned inventory levels

= Ability of customers to meet milestone payments
= Availability of aircraft financing

» Residual value

= Suppliers financial health

The market conditions will be monitored through tight

governance and focused management actions

BOMBARDIER
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Pre-owned business jet inventory is on an upward trend in 2008

PRE-OWNED BUSINESS JET INVENTORY
% of Jet Fleet, including Very Light Jets, 1998 — Q3 2008

. 17.2%
O Industry mBombardier 17.1% 16.8%16 994

16.3%

14.6%) 14.4%
14.0% "
13.2% 135%  13.7% 11369 13.6%

0,
12.9% 12.6% 1
11.9%

0,
12.2% 1 g,

12.0%

0
10.1% 10.7% 10.9%

9.8%

9.1%

1998 1999 2000 2001 2002 2003 2004 2005 2006 2007 Q1-2008 Q2-2008 Q3-2008*

The level of pre-owned business jet inventory is a leading indicator

of tightened market conditions

BOMBARDIER
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Source: Based on Jetnet and Case Database.*Q3-2008: based on July & August pre-owned inventory &
fleet.



Bombardier Business Aircraft orders and book-to-bill ratio
are still healthy

BUSINESS AIRCRAFT QUARTERLY ORDERS, DELIVERIES AND BOOK-TO-BILL RATIO
Units, Ratio, FY08 Q1 — FY09 Q2, As of July 31%t 2008

200 . mmm Orders B Deliveries =—=Book-To-Bill

! 2.5
180 - |
2.1 !
160 - 2.0 |
120 - '

100 -
80 A
60 -
40 -
20 A
0 A

FY08 Q1 FY08 Q2 FY08 Q3 FY08 Q4 FY09 Q1 FY09 Q2

Source : Bombardier Quarterly Report
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Bombardier Aerospace is well-positioned

Well-Positioned

: % __ | = Strong backlog
Business ™ = Market leading business jet portfolio

Aircraft - — 8| = Product developments to build on success of current portfolio,
' including Learjet 85 and Global Vision cockpit

= CSeries Launched at Farnborough Airshow
= CRJ1000 NextGen first flight on Sept. 3

Commercial O = Q-Series and CSeries aircraft respond to both volatile oil prices
Aircraft — =3 ' and environmental challenges
) = CRJ Series operating costs advantages of up to 15% vs.
competition

= Forecasted worldwide fleet growth will continue to expand current
aftermarket business

Customer
Services

= Continued expansion of integrated fleet management services

* Improved customer support performance and customer
satisfaction indices

= 2008 Industry best, most consistent service as per Robb Report

BOMBARDIER
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Bombardier Aerospace is commited to corporate
responsibility

= i In 2007, Bombardier Inc. published its CR Roadmap to formalize our
approach to sustainable management and advance Bombardier’s
economic viability, environmental stewardship and accountability

Since 2007, Bombardier Inc. is commited to the principles of the UN
Global Compact regarding Human Rights, Labour Standards, the
Environment and Anti-Corruption behaviours

THE GLOBAL
COMPACT

Bombardier is on the Dow Jones Sustainability Indexes for the
(. Dow Jones second consecutive year. The Indexes comprise the top 10% of the
Sustainability Indexes leading sustainability companies out of the biggest 2500 companies
in the Dow Jones World Index.

Bombardier Aerospace is now the acting chair of GAMA
environmental committee and is a member of the International

Business Aviation Council Environmental Issues Work Group.

MMM

nviro.aero

O

BOMBARDIER
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Working with our customers to reduce aviation’s
environmental impact

The Q400 turboprop, a top performer when it

comes to reducing the environmental impact of
aircraft

The CRJ1000 aircraft: 30% lower CO, emissions
compared to older 100-seat aircraft

Business Aircraft Carbon Offset program will
compensate our customers’ CO, emissions

The CSeries program will produce 20% less CO,
emissions and noise than current aircraft

Ly

Q
BOMBARDIER of
CARBON OFFSET PROGRAM

CARBON

With our current product portfolio, we provide our customers the
opportunity to reduce or offset their carbon dioxide emissions

BOMBARDIER
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Bombardier Aerospace has continued to improve

Bombardier

Business Aircraft
(Steve Ridolfi)

=Well-positioned with a strong backlog and superior product
strategy

=[ong term fundamentals remain solid and expansion into new
segments and geographies suggest a positive long term outlook

=Focus is on building on leadership position

BOMBARDIER
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Record order intake and backlog for Bombardier Business

Aircraft

Units, FYO4 — YTD FY09

452

Book-to-Bill = 1.8

274
219
154
91I

BOMBARDIER BUSINESS AIRCRAFT ORDERS

222

FY04 FYO05 FY06 FYO7 FY08

YTD
FY09

BOMBARDIER BUSINESS AIRCRAFT BACKLOG
In months of production @ , July 315, 2008

Learjet 18

Challenger

Globa

1) The number of months of production is calculated by dividing the order backlog in units
as at July 31st 2008, by the average number of aircraft delivered per month during the
current first half of FY09.

Source: Bombardier Annual Reports, Q2 FY09 Results

BOMBARDIER
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Strong year-over-year delivery and revenue growth

Number of aircraft delivered, FY04- YTD FY09

232

BOMBARDIER BUSINESS AIRCRAFT DELIVERIES

124

212
197
131
89 I

FYO04 FYO5 FYO06 FYO7 FYO8

YTD
FY09

Source: Bombardier Annual Reports, Q2 FY09 Results

BOMBARDIER BUSINESS AIRCRAFT REVENUE
In 000’ USD, Book-to-bill ratio, FY04- YTD FY09

$4,673;

$3,907
$3,330
$2,063
$1,687 I

FYO4 FYO5 FYO06 FYO7  FYO8 YTD
FY09

$2,620

BOMBARDIER
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Business aviation’s broadest and strongest product portfolio

LEARJET \ \ / A
| ¢ i | ‘B
i | 18
Y
' 4 : f 1' 3
CHALLENGER .

GLOBAL




The market leader for a fifth consecutive year

BUSINESS AIRCRAFT REVENUE MARKET SHARE

B Bombardier

$8.2B $99B $12.98B $16.1B $18.48B $10.3B
Others i
3% '
3% i
2 T N N
B Embraer 0 :
9% 7% I
® Hawker |
Beechcraft E
Gulfstream !
:
B Dassault E
M Cessna |

2003 2004 2005 2006 2007 H1 2008
BOMBARDIER
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Source: Revenues estimated from GAMA deliveries and BC&A list prices.
Very light jet category (Eclipse, Mustang, CJ1+, CJ2+, Premier 1) is excluded.



Over the last 10 years, new business segments have
expanded the scope of business jet usage

AIR TRAVEL OPTIONS

. Commercial Aviation
. Non-Traditional Business Aviation

. Traditional Business Aviation

+

Travel Cost
Full
Ownership

Personalized Service +

BOMBARDIER
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Globalization on Bombardier’'s customer base
BOMBARDIER BUSINESS AIRCRAFT ORDERS*

"}’ }

\ﬂ»

B International
I North America

*Flexjet not included

BOMBARDIER
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Despite an expected cyclic decrease in orders over the next
two years, industry deliveries should continue to increase

BUSINESS JET INDUSTRY 10-YEAR OUTLOOK

ORDERS DELIVERIES
8,200 units ; 13,500 units 6,200 units . 13,200 units
3000 . ' ' . ’
. 3000 $117 B . $300B
2500 . 2500 :
2000 : 2000 .
1500 1500 .
1000 1000 .
500 500
0 0
RN DN DN DN DN DNDNDNDNDDNDNDDNDNDDNDDNDDNDDNDDNDDNDNDDNDDND
R R DN DN DN DNDNDNDNDNDDNDNDDNDNDDNDNDNDNDNDNDDNNDMNDNDDNNDNDDND © © O O O O O OO OO O OO0 oo oo oo
© © O O O O O O 0O O OO O0OOoOoOo0oOoOoOo oo o O © O 0O 0O 0O o000 oooOoOoOkFP P PP EFEP PP PP
O O O O OO0 oo oo0ooOoOoO kR PFPPFPPFPPFPPFPPEPPR 00 © O FP N WD OO NOOOOFRPDNWDHSOUO N
00 O© O FRP N WD OO NOOW OO F NWHMOGO N

] All Segments in which Bombardier competes — excluding very light jets

B All segments in which Bombardier competes — excluding very light jets

Source: Bombardier Business Aircraft Forecasting Model. Very light Jet categories includes Eclipse, Mustang, Phenom 100,
CJ1+, CJ2+ and Premier 1.
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The worldwide fleet of business aircraft is forecast to
double in size over the next 10 years

WORLDWIDE BUSINESS JET FLEET FORECAST
Installed base by Region, Units, 2007 and 2017

/
/
/ Annual growth rate: 10%
12 800 /
® [nternational 30% e
Annual growth rate: 4%
® North America
2007 2017

Source: Bombardier Business Aircraft Forecasting Model.
Excluding very light jet category.

BOMBARDIER
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Bombardier will build on its leadership position

Improving
product
portfolio

Improving
operational
efficiency

Improving
customer
satisfaction

1 Bombardier Enhance Vision System
2 Network Integrated Cabin Equipment

Global Vision flight deck
Global 5000 aircraft range increase

Challenger 605 aircraftLondon City
certification

Challenger 605 aircraft BEVS?
Challenger 300 aircraft NICE? cabin
Learjet 85 aircraft

Lean manufacturing initiatives
Global completions dynamic line
Challenger 605 U-Lean line production

Improving on-time deliveries

Reducing Open Delivery Items
Improving Aircraft-On-Ground support
PartsExpress in operation for 1 full year
Promoting safe operations

Carbon Offset Program now offered

BOMBARDIER
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LEARJET 40 XR

. THE PREMIUM LIGHT JET
Ry LARGEST CABIN AND HIGHEST SPEED



LEARJET 45 XR

BEST ECONOMICS IN CATEGORY



= | EARJET 60 XR

e MOST FUEL EFFICIENT MIDSIZE JET



-
LEAW
' EFINING

THE MIDSIZE JET SEGMENT




-u\\
o

\ CHALLENGER 300

BEST PERFORMANCE AND
VALUE IN ITS CLASS






Va ~ 85
= CABIN VOLUVSgND
| AIRLINER RELIA

L.







| ﬁ \ THE U}_TIM,M _'?;BicISINESS AIRQ&AFT

YEAﬁS AND MILES AHEAD
= OF COI\/IPETITORS




Bombardier Aerospace has continued to improve

Bombardier =Strengthening services & support offered to customers

Customer Services
(James Hoblyn)

=Focus is on improving key customers touchpoints

BOMBARDIER
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The worldwide fleet is forecast to double In

size over the next 10 years
} Annual growth rate: 10%
12,800

///
Annual growth rate: 4%

2007 2017

WORLDWIDE BUSINESS JET FLEET FORECAST
Installed base by Region, Units, 2007 and 2017

H International

B North America

BOMBARDIER
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Source: Bombardier Business Aircraft Forecasting Model.
Excluding very light jet category.



Bombardier is strengthening services & support
offered to customers

Operators: Priorities: Focus Areas:
(%))
O
= _ * Reliabilit
z Amazing y
“ Customer = AOG Support
E | Experience . Parts
[ v > :
S 2 = Maintenance
o
? Profitable = Training
S Grow_th of * Fleet Management
o Services :
= Solutions
£
o
@)

BOMBARDIER
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Reliability AOG Support

Parts

Maintenance

Training

Fleet Mgt. Sol.

Bombardier is proactively improving aircraft reliability

GLOBAL FAMILY DISPATCH RELIABILITY
Percentage of scheduled flights without interruption caused by mechanical

malfunctions involving cancellations or delays

12-month Moving Average, Aug 2007 — Jul 2008

100.0%

99.8%

99.6%

99.4%

99.2%

99.0%

98.8%

1) Entered in service in 2005
2) Entered in service in 1999

™~ ~ ~ ™~ ~ © © © o] [o¢] © o]

Q Q Q Q@ Q@ Q Q Q@ < Q Q <

g 8§ 8 2 & & & & & £ 3 3
= G50001 mmm GX XRS! mm G X2

= Annual commitment to
burn-down top in-service

reliability issues

BOMBARDIER
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Reliability AOG Support Parts Maintenance Training Fleet Mgt. Sol.

Quickly returning AOG aircraft to service is our #1 priority

Customer Response Centers PartsExpress AOG Teams
5 gy

_7_,_}'::

=»Toronto, Wichita & Montreal »Launched in 2007 = Strategically located

" Integrated teams: = Flexjet aircraft = Teams specially trained
for AOG events

=\Well-equipped Mobile
Repair trucks on stand-by

= Parts =Qver 150 flights to date
= Technical Support
» Technical Publications

= Engineering

BOMBARDIER
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Reliability AOG Support Maintenance Training Fleet Mgt. Sol.

Bombardier continues to optimize its parts delivery model

= New parts depots in
Narita, Japan and Sao
Paolo, Brazil in 2007
minimizing delivery time
to international
customers

OVERALL PARTS PERFORMANCE

. .
3-month Moving Average, September 2007 — August 2008 Investment in Invento ry

Management tool to
89.5% 1 optimize inventory for
89.0% 1 service and cost

90.0% -

88.5% -

88.0% -

87.5% -

87.0% -

86.5% -

86.0%

Sep-07
Cct
Nov
Dec
Jan
. ]
. ]
Apr
May
Jun
Jul
Aug-08

BOMBARDIER
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Reliability AOG Support

Parts Training Fleet Mgt. Sol.

Maintenance

Bombardier offers
worldwide

Tucson, AZ

Dallas, TX

Fort Lauderdale, FL
Hartford, CT
Wichita, KS
Clarksburg, WV

Nashville, TN (Averitt)
Vancouver, Canada (Penta)
Montreal, Canada (SkyService)
Montreal, Canada (Innotech)
Toronto, Canada (SkyService)
Sacramento, CA (Mather)

Los Angeles, CA (Landmark)
Denver, CO (Stevens)

Lincoln, NE (Duncan)
St-Louis, MO (Midcoast)
Augusta, GA (Landmark)
Houston, TX (Landmark)
Battle Creek, MI (Duncan)
Greenville, SC (Stevens)
Hillsboro, OR (Global Aviation)
Toluca, Mexico

(Servicios Aereos Estrella S.A. de S.V.)

Argentina (AASSA)

maintenance flexibility to its customers

Manchester

(Ocean SKy)
Basel (Jet Aviation)
Farnborough (TAG)
Biggin Hill (Air Partner)
Nurnberg (Aero-Dienst)
Geneva (TAG & Jet Aviation)
Milan (Air Four)

Farnborough ~ Moscow (Jet Aviation)

© Berlln (Joint venture)
® )\ unich
Jingn (STAECO)*Sendai (Jamco)
Beijing  ® Narita

China (Metrojet)

Israel (Arkia)

Stansted (Harrods) Mumbai (Air Works) = ©Hong Kong

Luton (Harrods) Dubai

Exeter (British European (ExecuJet)

Aviation Services)* Singapore (Jet Aviation)

Wessling (RUAG) @

Slovenia (Adria Airways)*

Vienna (Gate V)

Paris (Aero Services) Cairns (Hawker

Pacific)*
Sao Paulo (Ocean Air)
0] Sydney (ExecuJet)

Johannesburg Sydney
(ExecuJet)

Melbourne (ExecuJet)

Authorized Service Facilities
@ Bombardier-owned Service Centers

® International Offices

BOMBARDIER
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Reliability AOG Support Parts Maintenance Fleet Mgt. Sol.

We are expanding Training operations worldwide

Montreal, QC :
CRJ, Challenger & Global Burgess Hill, UK
® Morristown, NJ 1) Global (April 2008)
o Challenger 300 2) Learjet 40 XR/45 XR
Dallas, TX (End of 2008) (Fall 2009)
Learjet & Challenger 300 3) Challenger 300

(Fall 2009)

Over 8,000 customers were trained at our facilities in FY07-08

BOMBARDIER
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Reliability | AOG Support | Parts | Maintenance | Training Fleet Mgt. Sol.

Smart Services is an innovative, modular offering for both
business & commercial aircraft operators

Benefits: Customers

1000 Business A/C

= Predictable costs

= “One stop shop”

DOWTY Customers to Date
$ Hamiton Sundstrand \

* Repair Management ($/hr)

A\ = Reliability improvements
BOMBARDIER = Parts Exchange Pool ($/hr)

Honeywell

Integrator
/ cgrator, Satellite Pool (monthly fee)

THALES / Benefits: Bombardier
— Q400 turboprop
GOODRICH Customers = High revenue capture

over long term

= Deeper customer
relationship

BOMBARDIER
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http://www.hamiltonsundstrand.com/vgn-ext-templating-hs/v/index.jsp?vgnextoid=873f0b791c152110VgnVCM1000007301000aRCRD
http://www.honeywell.com/
http://www.parker.com/indexv4.asp
http://www.thalesonline.com/index.html
http://images.google.com/imgres?imgurl=http://www.imperial.ac.uk/aeronautics/composites/images/Affiliate%2520logos/Dowty.jpg&imgrefurl=http://www.imperial.ac.uk/aeronautics/composites/business/affiliates.htm&h=138&w=648&sz=16&hl=en&start=1&um=1&tbnid=vA9olNqZK-Uk5M:&tbnh=29&tbnw=137&prev=/images%3Fq%3Ddowty%2Bpropellers%26svnum%3D10%26um%3D1%26hl%3Den%26sa%3DG

Bombardier Aerospace has continued to improve

Bombardier =Continue to deliver strong financials
Aerospace =Well positioned in current market environment
(Guy C. Hachey) =Focus is on flawless execution

=Well-positioned with a strong backlog and superior product

Bombardier strategy

Business Aircraft =L ong term fundamentals remain solid and expansion into new
(Steve Ridolfi) segments and geographies suggest a positive long term outlook

*Focus is on building on leadership position

Bombardier =Strengthening services & support offered to customers

Customer Services
(James Hoblyn)

="Focus is on improving key customers touchpoints

BOMBARDIER
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Trademark Information

Bombardier, Bombardier Global 5000, Challenger, Challenger 300, Challenger 605, Challenger
850, CRJ, CRJ1000, CSeries, Flexjet, Global, Global Vision, Learjet 40, Learjet 45, Learjet 60,
Learjet 85, Q400, Q-Series, XR and XRS are trademarks of Bombardier Inc. or its subsidiaries.

BOMBARDIER
44



	Presentation to Financial Analysts and Media�NBAA 2008 �
	Bombardier Aerospace has continued to improve
	Bombardier Aerospace continued to deliver strong financial results in fiscal year 2009
	Continued strong order intake in FY09 has maintained the aircraft order backlog to a high level of US$ 26.1B
	Bombardier Aerospace has greatly improved its profitability during the last two fiscal years
	The financial market turmoil has impacted capital markets around the world
	Bombardier will continue to monitor closely changes in market conditions and take necessary actions
	Pre-owned business jet inventory is on an upward trend in 2008
	Bombardier Business Aircraft orders and book-to-bill ratio are still healthy 
	Bombardier Aerospace is well-positioned
	Bombardier Aerospace is commited to corporate responsibility
	Working with our customers to reduce aviation’s �environmental impact
	Bombardier Aerospace has continued to improve
	Record order intake and backlog for Bombardier Business Aircraft
	Strong year-over-year delivery and revenue growth
	The market leader for a fifth consecutive year 
	Despite an expected cyclic decrease in orders over the next two years, industry deliveries should continue to increase
	The worldwide fleet of business aircraft is forecast to double in size over the next 10 years
	Bombardier will build on its leadership position
	Bombardier Aerospace has continued to improve
	The worldwide fleet is forecast to double in size over the next 10 years
	Bombardier is strengthening services & support offered to customers 
	Bombardier is proactively improving aircraft reliability
	Quickly returning AOG aircraft to service is our #1 priority
	Bombardier continues to optimize its parts delivery model
	Bombardier offers maintenance flexibility to its customers worldwide
	We are expanding Training operations worldwide
	Smart Services is an innovative, modular offering for both business & commercial aircraft operators
	Bombardier Aerospace has continued to improve

